
 

The statements and conclusions contained in this booklet are those of the author(s) only and not those of the 
New Zealand Law Society. This booklet has been prepared for the purpose of a Continuing Legal Education 
course. It is not intended to be a comprehensive statement of the law or practice, and should not be relied 
upon as such. If advice on the law is required, it should be sought on a formal, professional basis. 

PRESENTERS 

Robbie Muir, Registrar-General of Land, Land Information NZ, Wellington 

Robbie has extensive experience working as a solicitor in the area of land title 
registration and was appointed to the position of Registrar-General of Land for New 
Zealand in 2000. He has been heavily involved in the development of New Zealand’s 
Landonline system and related legislative reforms to enable electronic registration. 
Robbie has been a regular contributor to various property law publications and has 
presented at several NZLS CLE seminars on conveyancing matters over the years, 
including a national seminar series on electronic registration. 

Duncan Terris, Christchurch  

Duncan is the principal of a law firm he founded in 1997 specialising in conveyancing. 
He has been in practice for more than 20 years, with three of those being in Sydney. 
Duncan has filled the role of NZLS e-dealing consultant since 2004 and was the NZLS 
stakeholder representative on the Landonline project. He is member of the Property Law 
Section’s Land Titles Committee and the PLS Executive. Duncan is a presenter at the 
annual NZLS CLE Residential Property Transactions Workshops, and a regular 
columnist in the Property Law Section’s quarterly publication, The Property Lawyer. 

Contributor 

Ian Haynes, Partner, Kensington Swan, Auckland 

Ian is a consultant with the firm Kensington Swan. He is a past-president of NZLS, a 
former president of ADLS and a former board member of NZLS. Ian is a former Judicial 
Conduct Commissioner. He chairs the College of Law New Zealand and the Spencer 
Mason Trust. He has been a member of the Property Law Section’s Executive 
Committee for many years. Throughout his legal career Ian has specialised in property 
law. 
  

Acknowledgements 

Chapter one of this booklet is sourced from a session delivered at the NZLS CLE Ltd, 
Property Law Conference 2012 – Property Law Section Protocols – the everyday life of 
a property lawyer, and a paper written by Ian Haynes. Duncan Terris is grateful for the 
assistance provided by the Property Law Section’s Property Transactions Committee 
and Payments NZ in preparing Chapter two of this booklet. 



 

 

CO

 1.

IN

P
E

U
C

E

V

 2.

G

F

 3.
COM

1
2

3
4
5
6

7

8
9

1

1

1

1

ONTENT

PROPERT

NTRODUCTION

PAYMENT OF P

ESTIMATES AN

Estimates ..
Quotes ......

UNIT TITLES A
CROSS LEASE T

Cross lease
E-DEALINGS ..

Release of i
VENDOR INFOR

SAME DA

GUIDELINES &
Same Day C
Settlements 

FREQUENTLY A

SCPs – look

LANDONL
MPLIANCE 

. INTRODUCTI

2. CERTIFICATI

2.1 The stat
2.2 Docume

3. COMPLIANC

4. SANCTIONS A

5. STATUTORY

6. IDENTITY VE

6.1 Client id
6.2 Exceptio
6.3 Accepta
6.4 Oversea
6.5 Further

7. EVIDENCE O

7.1 Authori
7.2 Powers 
7.3 Delegat
7.4 Nomina
7.5 Trusts a

8. DISCHARGES

9. TRANSMISSI

9.1 Registra
9.2 Evident

0. CORRECTIO

10.1 Registe
10.2 Lando
10.3 LINZ r

1. CONSENT R

11.1 Mortga
11.2 Cavea

2. MĀORI LAN

12.1 Confir
12.2 The M
12.3 Compl
12.4 Recent

3. SECURITY O

TS  

TY TRANSAC

N ....................
PURCHASE PRIC

ND QUOTES .....
......................
......................

ACT .................
TITLES ............
es of leasehold
......................
instruments ....
RMATION PACK

AY CLEARED

& 9TH
 EDITION A

Cleared Paym
with conveya

ASKED QUESTI

king ahead.....

LINE E-DEA
TIPS ............

ION ................
ION REQUIREM

tutory regime 
ent retention r
E REVIEW AND

AND DISCIPLIN

Y COMPLIANCE

ERIFICATION R

dentification -
ons to identity

able forms of p
as governmen
r inquiry for h
OF AUTHORITY

ty and Instruc
of attorney....

ted authority ..
ations .............
and Trustees ..
S/WITHDRAWA

IONS ...............
ation required
tiary requirem
ON OF NAME ...
ering a chang
wner disposin
recording erro
REQUIREMENT

agee consent .
tor’s consent .
ND .................

rmation requir
Māori land flag

liance guidelin
t Legislative C
OF DIGITAL CE

CTIONS AN

......................
CE ..................
......................
......................
......................
......................
......................
d estates .........
......................
......................
KS ..................

D PAYMENT

AGREEMENT F

ments – why th
ancing practiti
IONS ..............
......................

ALING A REF
......................

......................
MENTS – AN OV

– section 164
requirements .
D AUDIT .........
NARY PROCESS

E .....................
REQUIREMENTS

- practitioners
y verification r
photo ID & co
t issued photo
igh risk transa
.....................

ction Forms ...
......................
......................
......................
......................
ALS ...............
......................
d ....................

ments for trans
......................

ge or correctio
ng of land ......
ors .................

TS ...................
......................
......................
......................
rements for M
g and certifica
nes for Māori

Changes .........
ERTIFICATES A

ND E-DEALIN

......................

......................

......................
.....................
.....................

......................

......................
.....................

......................
.....................

......................

TS AND BAN

FOR SALE AND

ey are better t
ioners – SCP 
......................
.....................

FRESHER O
......................

......................
VERVIEW .......
4 ....................
.....................

......................
SES ................
......................
S ...................
s’ obligations
requirements
orroborating d
o ID ...............
actions ..........
......................
.....................
.....................
.....................
.....................
.....................

......................

......................
.....................

smissions .......
......................
on of name ....
.....................
.....................

......................
.....................
.....................

......................
Māori freehold 
ations requirem
i land transac
.....................

AND PASSPHRA

NG PRACTI

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

NKING QUE

D PURCHASE ...
than other for
or bank chequ
......................
......................

ON YOUR OB
......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................
documentation
......................
......................
......................
......................
......................
......................
......................
......................
......................
......................
......................
......................
......................
......................
......................
......................
......................
......................
......................
......................

d land ..............
ments .............
tions ..............
......................

ASES ...............

CE GUIDEL

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

ESTIONS AN

......................
rms of paymen
ue? ................
......................
......................

BLIGATION
......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................
n ....................
......................
......................
......................
......................
......................
......................
......................
......................
......................
......................
......................
......................
......................
......................
......................
......................
......................
......................
......................
......................
......................
......................
......................
......................
......................

LINES ...........

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

NSWERED ...

......................
nt ...................
......................
......................
......................

NS AND 
......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

............ 1 

............ 1 

............ 1 

............ 2 

............ 2 

............ 3 

............ 3 

............ 4 

............ 4 

............ 4 

............ 5 

............ 5 

............ 9 

............ 9 

............ 9 

.......... 11 

.......... 12 

.......... 14 

.......... 15 

.......... 15 

.......... 15 

.......... 15 

.......... 15 

.......... 16 

.......... 16 

.......... 17 

.......... 18 

.......... 18 

.......... 18 

.......... 19 

.......... 19 

.......... 19 

.......... 20 

.......... 20 

.......... 20 

.......... 21 

.......... 21 

.......... 21 

.......... 22 

.......... 22 

.......... 22 

.......... 23 

.......... 23 

.......... 23 

.......... 24 

.......... 24 

.......... 24 

.......... 24 

.......... 24 

.......... 25 

.......... 25 

.......... 25 

.......... 26 

.......... 27 

.......... 27 



14. EX

14
14

  PR4.

IDENT

SOLE 

Ch
Co

NEW 

NO NE

COMP

Ba
Wh
Su

TRAN

LAST 

COMP

BACK

LAND

EASEM

Wh
COMP

TRAN

Sce
Th

A & I
NEW T

NEW 

WHAT

Do
Pu
Sig

THIRD

Sep
WHAT

Sce
Sug
Be
Na
Fo
“V
Su

HONE

Ba
Sce
Su

DEAT

Ba
Ho
Wh
Wh
Su

BANK

Sce
Ba
Ex
Liq
Ins
Su

VARIA

Sce

XCEPTIONS TO

4.1 When pape
4.2 Dispensatio

RACTICAL E

TIFYING FOREI

PRACTITIONE

hoosing an e-d
onclusion .......
TITLE DEALIN

EED TO CHANG

PLEX TRANSAC

ackground .....
ho does what 
mmary ..........

NSMISSION FOL

MINUTE CHA

PANY CHANGE

K-TO-BACK DE

DONLINE: REQU

MENTS BY E-D

hen does cons
PLIANCE REVIE

NSMISSIONS BY

enario 1 ........
he Detail ........
I FOR A VISUAL

TITLE E-DEALI

TITLE DEALIN

T TERRITORIA

ocuments requ
ublic Corporat
gning an A & 
D PARTY REPR

parately Repr
T’S IN A NAME

enario ...........
ggestion .......

enefits ............
ame Inconsiste
oreign Langua
Void” Passpor
mmary ..........

ESTY IS THE BE

ackground .....
enario ...........
mmary ..........

TH OF A CAVEA

ackground .....
ow? ...............
ho? ...............
hat Document
mmary ..........

KRUPT OR INSO

enario ...........
ankrupt ..........
xception: ........
quidation/Rec
strument Reci
mmary ..........
ATION OF MOR

enario ...........

O ELECTRONIC 

er lodgement s
ons ................

E-DEALING

IGN NATIONA

RS’ E-DEALING

dealing capab
......................

NGS ................
GE CONVEYAN

CTIONS – SEPA

......................
and when? ....
......................
LLOWED BY TR

ANGES .............
E OF NAME .....

EALINGS ..........
UEST PRODUC

DEALING ..........
sent need to be
EW EVIDENCE 

Y E-DEALING ...
......................
......................
LLY IMPAIRED

ING MAY BE O
NGS BY E-DEAL

AL AUTHORITIE

uiring A & I fo
tes and A & I f
I form ...........

RESENTATION .
resented 3rd Pa
E…? ...............
......................
......................
......................
ency Reconcil
age Passports 
rts ..................
......................
EST POLICY IN

......................

......................

......................
ATOR/CLAIMA

......................

......................

......................
ts? ..................
......................

OLVENT CLIEN

......................

......................

......................
ceivership .......
ital .................
......................

RTGAGE ..........
......................

LODGEMENT .
still required .
......................

G TIPS ...........

LS .................
G ATTORNEYS

ble attorney ....
......................
......................
NCING PROFES

ARATE REPRES

......................

......................

......................
RANSFER .......
......................
......................
......................

CT LIST (RPL)
......................
e attached? ...
FOR TRANSMI

......................

......................

......................
D CLIENT .........
OK EVEN IF IT F

LING ...............
ES NEED TO PR

orms ..............
forms............
......................
......................
arties ............
......................
......................
......................
......................
liation ............
.....................

......................

......................
N E-DEALING C
......................
......................
......................

ANT ................
......................
......................
......................
......................
......................

NT … WHO SIGN

......................

......................

......................

......................

......................

......................

......................

......................

......................
.....................
.....................

......................

......................
.....................
.....................
.....................

......................
SSIONAL .........
ENTATION .....
.....................
.....................
.....................

......................

......................

......................

......................
 SEARCHES ....
......................
.....................

ISSIONS BY SU

......................
.....................
.....................

......................
FAILS PRE-VAL

......................
ROVIDE WHEN 

.....................

.....................

.....................
......................
.....................

......................
.....................
.....................
.....................
.....................
.....................
.....................
.....................

COMPLIANCE R
.....................
.....................
.....................

......................
.....................
.....................
.....................
.....................
.....................
NS WHAT? .....
.....................
.....................
.....................
.....................
.....................
.....................

......................
.....................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................
RVIVORSHIP ..
......................
......................
......................
......................
LIDATION .......
......................
E-DEALING ....
......................
......................
......................
......................
......................
......................
......................
......................
......................
......................
......................
......................
......................

REVIEWS .........
......................
......................
......................
......................
......................
......................
......................
......................
......................
......................
......................
......................
......................
......................
......................
......................
......................
......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

... 28 

... 28 

... 28 

... 29 

... 29 

... 30 

... 30 

... 30 

... 31 

... 32 

... 33 

... 33 

... 33 

... 35 

... 36 

... 37 

... 38 

... 39 

... 40 

... 41 

... 41 

... 43 

... 44 

... 44 

... 44 

... 46 

... 47 

... 48 

... 49 

... 49 

... 49 

... 50 

... 51 

... 51 

... 52 

... 52 

... 52 

... 52 

... 52 

... 53 

... 53 

... 53 

... 54 

... 54 

... 54 

... 54 

... 55 

... 55 

... 55 

... 55 

... 55 

... 55 

... 56 

... 56 

... 56 

... 57 

... 57 

... 58 

... 58 

... 59 

... 59 



 

 

N

S

R

S

N

W

E

N

N

 5.

 6.

Why? .........
Form of Co
Summary ...

NEED FOR CON

Background
When? .......
Attach or H
What form?
Summary ...

SUBDIVISIONS 
How? ........
Plan Numb
Where? .....
Cross Lease
Unit Title ..
Fee Simple 
Resource M
Pre-validat
Summary ...

REMOVAL OF L

Background
How? ........
Summary ...

SURRENDERS O

Background
Rationale ..
Summary ...

NOMINATION -
Nomination

WITNESSING A
Background
Rationale ..
Capacity ...
Identity ......
Summary ...

E-DEALING DOC

What docum
Retention o
Scanned an
Retention p
Authority to
Lawyer leav
Summary ...
Common fa

NON-AUTOREG

Lodge Deal
Here’s why
But I can’t c
Is that addi
Summary ...

NZLS E-DEALI

Fees ..........
Contact .....

APPENDIX

APPENDIX

 

......................
onsent .............
......................

NSENT .............
d ....................
......................

Hold on File?..
? .....................
......................
......................
......................
er ..................
......................
e ....................
......................
......................

Management A
tion.................
......................

LEASE FOR LIF

d ....................
......................
......................

OF AGREEMEN

d ....................
......................
......................
- GENERAL PR

n after A & I s
A & I FORMS V

d ....................
......................
......................
......................
......................
CUMENTS – W

ments? ...........
n client file ....

nd held electro
eriod .............

o uplift client f
ves the firm – 
......................

ailings found d
G E-DEALINGS

lings ..............
y: ....................
check the vend
tional clause 
......................
ING CONSULTA

......................

......................

X ONE ..........

X TWO ........

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................
Act Certificates
......................
......................
E ...................
......................
......................
......................
T AND COVEN

......................

......................

......................
RINCIPLES .......
igned ............

VIA SKYPE ......
......................
......................
......................
......................
......................
HAT TO RETAI

......................

......................
onically ..........
......................
file ................
what happens

......................
during complia
S – KEY POINTS

......................

......................
dor’s instrum
necessary? ....
......................
ANCY SERVICE

......................

......................

......................

......................

 

.....................

.....................

.....................
......................
.....................
.....................
.....................
.....................
.....................

......................
.....................
.....................
.....................
.....................
.....................
.....................
s ...................
.....................
.....................

......................
.....................
.....................
.....................

NANT ..............
.....................
.....................
.....................

......................
.....................

......................
.....................
.....................
.....................
.....................
.....................

IN, WHERE AND

.....................

.....................

.....................

.....................

.....................
s to e-dealing
.....................
ance review?
S ...................
.....................
.....................
ent… ............
.....................
.....................

E ....................
.....................
.....................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................
D FOR HOW LO

......................

......................

......................

......................

......................
g documents? .
......................
......................
......................
......................
......................
......................
......................
......................
......................
......................
......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................
ONG ...............
......................
......................
......................
......................
......................
......................
......................
......................
......................
......................
......................
......................
......................
......................
......................
......................
......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

......................

.......... 59 

.......... 59 

.......... 60 

.......... 61 

.......... 61 

.......... 61 

.......... 61 

.......... 62 

.......... 62 

.......... 64 

.......... 64 

.......... 64 

.......... 64 

.......... 65 

.......... 65 

.......... 65 

.......... 65 

.......... 65 

.......... 66 

.......... 67 

.......... 67 

.......... 67 

.......... 67 

.......... 68 

.......... 68 

.......... 68 

.......... 68 

.......... 69 

.......... 69 

.......... 70 

.......... 70 

.......... 70 

.......... 70 

.......... 71 

.......... 71 

.......... 72 

.......... 72 

.......... 72 

.......... 73 

.......... 73 

.......... 74 

.......... 74 

.......... 74 

.......... 74 

.......... 75 

.......... 75 

.......... 75 

.......... 76 

.......... 76 

.......... 77 

.......... 78 

.......... 78 

.......... 78 

.......... 79 

........ 155 




